
Huffman-Mayer Wealth Management Group of Wells Fargo Advisors
was recognized at the Best of the County* awards in September. The
annual event is sponsored by the Growth Partnership, honoring

economic and community development success in Ashtabula County. More
than 600 people attended the event, held at the SPIRE Institute Banquet
Center in Harpersfield Township. 

The awards have been presented every year since 1989 and recognize locally
owned, profitable companies whose growth has been propelled by customer
service and/or technology. Civic mindedness and local engagement are also
considerations.

Managing Director – Investment Officer James E. Mayer, Jr. accepted the
Service Business Growth and Innovation Award on behalf of his team and
expressed appreciation for the support the group has received from Ashtabula 
County residents.

“Best of the County is a
chance to recognize
success and we were
extremely pleased to
have been selected for
the award,” said Mayer.
“It reflects our belief in
the continued progress
of Ashtabula County
and our commitment to 
our clients in the area.”

*The Best of the County: Service
Business Growth and Innovation
Award is based on being a 
local civic and community-
minded by a profitable, growing
and customer service oriented
business. Investment performance
is not an explicit component.

HORIZONS

Growth Partnership recognizes
Mayer and team
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Upcoming events

L-R: Dean Susan Stocker, Kent State University
Ashtabula and James E. Mayer, Jr.

• Shred-It Event
Saturday, May 13, 2017
9:00 a.m. – 12:00 noon
Huffman-Mayer Wealth
Management Group offices
3705 State Rd., Ashtabula, OH
SAVE THIS DATE!
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On October 1st, the team participated in the Ashtabula County Heart Walk at Kent State University. Heart disease is
the leading cause of death for American men and women, and is a cause that is personal for the Huffman-Mayer Wealth
Management Group and many of our clients. We have been proud to participate in this event for the past 17 years. This
year’s Heart Walk raised $94,334 to continue the fight against heart disease, and will support research and public
education about the disease, among other initiatives. The team from the Huffman-Mayer Wealth Management Group
contributed $3,700.

2

Financial 
Fitness Fair
On November 12th, James Mayer,
Ryan Richards and Phillip Anderson
were presenters at the 3rd annual
Financial Fitness Fair at the Kent State
University Ashtabula Campus. More
than 100 attendees turned out to learn
about a variety of financial topics,
including taxes, retirement planning,
debt management, and budgeting. The
event is organized each year by
Growth Partnership for Ashtabula
County and many of the county’s
largest employers, with support from
the Ashtabula Foundation. 

Ashtabula County Heart Walk

L-R: David Boggs, Bill Douglass,
Ryan Richards, Phillip Anderson,
Pat Douglass, James Mayer,
Corrine Quickle
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Best Wishes for 
Peace and Prosperity

Huffman-Mayer 
Wealth Management Group 

of Wells Fargo Advisors

More than 1,000 seventh graders from all over Ashtabula
County came to SPIRE Institute to learn about careers
in finance, manufacturing, and more at Career
Awareness Day. Students spent 10 minutes listening to
presentations at different stations, including one from
Financial Consultants Phillip Anderson (left) and Ryan
Richards. Students also had lunch and were given a tour
of the facility. “I recall figuring out what I was good 
at when I was just about this age,” said Richards. 
“This is a good point to begin learning about career
opportunities.”

Career Awareness Day
at SPIRE Institute

Kent State University at Ashtabula
concluded the fall 2016  semester
with its 65th Commencement Ceremony.
More than 100 students received their
degrees, including many who were
lauded for their outstanding academic
performance. Local entrepreneur Jean
Makish, CEO of the The Lantern Group,
delivered the commencement address.
As a member of the Ashtabula Area
College Committee, our own Ryan
Richards presented the Academic
Achievement Awards to designated
graduates. 

Kent State University Commencement

Center: Ryan Richards presents Academic
Achievement Awards



February 15 is the IRS mailing deadline for most documents you’ll need to complete your
2016 taxes. Below are the dates we plan to mail your documents and what’s included in
each mailing.

We rely on external sources, such as mutual fund companies, to provide information we use
to create your tax documents. If we get this information after your original 1099 is mailed,
we’ll send amended tax documents, which could require you to file an amended return if
you’ve already filed. Wells Fargo Advisors doesn’t provide tax advice, so please consult with your tax advisor.
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When to expect tax documents

Mailing schedule for 2016 tax documents

Consolidated Statement &
Form 1099-DIV 
Form 1099-INT 
Form 1099-OID
Form 1099-B
Form 1099-MISC
Form 1099-C
Form 1099-OID (REMIC)
Form 1099-B/Form 1099-
INT (WHMT)

February 15, 2017

In some instances, you may receive an
amended version for your account when
additional income or distribution information
was provided after the original mailing
deadline.

Information is provided on the following:
• Dividends and other distributions
• Reportable interest income
• Original issue discount income (other than CMO/REMIC

instruments)
• Proceeds of sales, redemptions and tenders
• Royalties, substitute payments and miscellaneous income
• Cancellation of debt OID and interest accruals from

CMOs/REMICs
• Widely Held Mortgage Trust receipt-based reporting on

mortgage pools

Mailing Mailed on or before IRS Mailing
Deadline

Description of Contents

Market Value and RMD
Information (Form 5498)

January 31, 2017 Included in your December, 2016 account statement. This shows
the value of the account as of the last business day of the year and
information regarding your Required Minimum Distribution
(RMD), if applicable.

Form 5498-ESA May 1, 2017 In most cases, this information will accompany your December,
2016 statement and reports contributions, rollovers and direct
transfers to your Coverdell Education Savings Accounts.

Amended information will be sent by the given date for accounts
that have made 2016 contributions after the last day of December,
2016 but before Tuesday, April18, 2017.

Form 5498 May 31, 2017 In most cases, this information will accompany your December,
2016 statement and reports contributions, rollovers and fair
market value of your IRA (other than Coverdell Education Savings
Account). Amended information will be sent by the given date for
accounts that have made 2016 contributions after the last day of
December, 2016 but before Tuesday, April 18, 2017.

Forms 1099-R and 1099-Q January 31, 2017 This provides information on distributions from your Individual
Retirement Account (IRA), Coverdell Education Savings account
or 529 Plans.

IRA Corrected Valuations
(for accounts with no
December Statement)

January 31, 2017 This statement reports your year-end IRA portfolio valuation.

Schedule K-1 Master Limited Partnership (MLP) income and capital account (or cost basis) information will be mailed to you
directly from the Limited Partnership General Partner in March or early April, 2017. (This information is not provided
by Wells Fargo Clearing Services, LLC.) The IRS mailing deadline for this information is Tuesday, April 18, 2017.



Graduations, holidays, birthdays, and weddings are just some of the life events that
can make us think about large gifts to children and grandchildren. “Often, we want
the next and future generations to have better and easier lives than we've had,"

explains Deborah Lauer, a Vice President in Wells Fargo Advisors' Life Event Services team. 

"This can take the form of bequests to heirs. But periods of unemployment, volatile incomes, and other economic
circumstances among younger generations are inspiring many people to give assets during their lifetimes, when there
is a need and while the giver can see it being enjoyed," says Lauer.

It's important to make sure your generosity doesn't jeopardize your own financial security. You've planned carefully for
your own retirement. Financial gifts you make now can reduce the assets you have to rely on later in life. 

How can you manage these competing priorities? With open communication and an awareness of tax implications,
you may be able to provide the help you want to give in a way that works for the recipient and you.

Assess Your Situation

"Secure your own oxygen mask first before
assisting other passengers" is an instruction
every frequent flier knows by heart. It also applies
to your finances.

Have you also reviewed your estate plans
recently? Are you seeing the opportunity for
assets you had earmarked for transfer later to
instead be given today?

Your advisor at the Huffman-Mayer Wealth
Management Group can help you explore how
parting with certain assets now might affect your
future financial independence. Together, we can
discuss options for minimizing the impact of
removing those assets from your nest egg now.

"It's critical for individuals to prioritize their own financial security before making gifts to family members," Lauer says.
"Nobody wants to become a burden to their family, which can happen if you give away the assets you’ve acquired to
support yourself."

Keep Talking

Communication about money is critical within families. Once you've established limits for yourself on your ability to
give, share with your family members the help you'd like to offer. Invite them to also talk with you about their needs.

Maybe you already know your grandson and his fiancée are saving for a first home. Find out what their shortfall is. 
Is what you're being asked to support in line with your priorities? If you value education and are committed to
developing your granddaughter's academic talent, you may want to offer to pay tuition directly to her school rather
than giving a lump sum of cash to her parents.

How to be generous 
to family and yourself

(continued on page 6)
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If the conversation hasn't come up yet, but you've seen a need or simply want to share wealth
during your lifetime, prepare for a longer discussion. It may take a few conversations with
family to figure out exactly how they are comfortable being assisted and how you can
appropriately supply that assistance.

Pride and a sense of independence can play an important role here – on both sides. Before
you start the conversation, recognize you may have differing values and consider how those
might influence your decisions about giving.

Consider the Tax Implications

As tax rules change, it's important to work closely with both your Financial Advisor and tax professional to make sure
any gifts you make don’t trigger an unexpected tax bill. For 2016, you can give individuals up to $14,000 and married
couples can make gifts of up to $28,000 to individuals, according to the IRS.*

These gifts are called annual exclusion gifts. In addition to the annual exclusion gift, an individual may gift all or a
portion of his or her $5.45 million* gift tax exclusion without triggering a federal gift tax (although this may require
additional tax reporting).

Noncash gifts such as securities or real estate could also be given instead of cash. Medical expenses and tuition bills
paid directly to the institution or service provider are tax-free and don’t count toward your annual or gift tax exclusions,
according to IRS rules.

With the right planning, you and your team of professionals can develop a gifting strategy that is likely to achieve your
desired goals without putting your finances in jeopardy.
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Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered broker-dealer and non-bank affiliate of Wells Fargo & Company. © 2016 Wells Fargo Clearing Services, LLC. All rights reserved. 

Huffman-Mayer Wealth Management Group of Wells Fargo Advisors
3705 State Road, Suite 100, Ashtabula, OH 44004
440-992-1515  •  jamesmayerjr@wfadvisors.com  •  daniel.huffman@wfadvisors.com

*Wells Fargo Advisors 2016 Tax Planning Tables

Our firm does not render tax or legal advice.
This article was written by/for Wells Fargo Advisors and provided courtesy of James E. Mayer, Jr., Managing Director – Investment Officer 
in Ashtabula at 440-992-1515. CAR #1022-03484

How to be generous to family and yourself (continued from page 5)

• Reviewing your current and long-term financial picture and estate plans, focusing on assets

• Communicating effectively with family members about the wealth you'd like to share

• Working with a tax professional to make sure financial gifts don't trigger additional taxes

Talk with your financial advisor about:


